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QALA’s Role as RSP

QALA as an Retail Service Provider

 Traditional:

 Broadband, 

 Data Centre Facilities, 

 Infrastructure Management

 Going Forward, customers demand:

 Solutions, 

 Applications, 

 Services 



EPIC Engagements

Combining Resources

 Tapping to QALA’s existing and traditional resources, 

 customer base

 Products

 Services

 Tapping to Cisco EPIC’s 

 Development, 

 Integration, 

 Testing, 

 POC, 

 EPIC facility

 Contribution from both parties to come up with Innovative 

Suite of Solution (eg. IP Camera)



EPIC Collaboration – Innovation



Diverse Customer Demands –
SME Solutions



Diverse Customer Demands –
Enterprise Solutions 



Diverse Customer Demands-
Mass Deployment Solutions


